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Quite often when creating compre-
hensive fi nancial plans, we fi nd 
investors who have a large, illiquid 

asset that they are considering as a source 
of money for a major future expense. For 
example, the business owner who plans to 

sell his business to fund 
his retirement or the fam-
ily that plans to sell their 
investment property to 
fund their child’s college 
education.

While it is certainly a 
boon to have an appreci-
ated asset to fund these 
expenses, investors still 
have to decide whether 
they should sell their 

illiquid asset now and invest the money in 
something more liquid for a future expense, 
or hold on to the asset and hope that it con-
tinues to increase in value so they are able 
to sell it when they need the cash.

With illiquid assets, timing is everything. 
While the asset has an inherent value, the 
market may not be right and could put the 
investor in a position to sell for a substantial 
loss. Private company ownership interests, 
antiques or collectibles and even homes are 
considered illiquid because they generally 
have far fewer buyers than those willing to 
buy stocks or bonds.

A common illiquid asset is an investment 
property, as investors may have kept their 
old home to use as a rental, or perhaps, 
inherited a family home. The property gen-
erates a small income, so it has been bene-
fi cial to keep it. But now you’re looking at 
the home that has appreciated in value as 
a source of education funds because your 
child will be attending college within 10 
years. What do you do?

You could hold onto the house for anoth-
er 10 years and hope that the real estate 
market is healthy and that the home has 
increased in value. However, consider the 
cost of selling a house: From your selling 
price, you may have to take out realtor 
commissions, concessions for selling, any 
outstanding mortgage balance and tax due 
on capital gains. What you may sell for 
$250,000 could net you only $170,000. 
Furthermore, having your money tied up in 
one asset is not the best move — you would 
never think to put all of your retirement 
assets in one stock. Ideally, you want to be 
diversifi ed across multiple asset classes, sec-
tors or investment vehicles to reduce the risk 
to your portfolio.

You could sell the home today and invest 
the profi t into a 529 Plan, taking advantage 
of a state tax deduction for the contribution 
and tax-free growth of the assets for educa-
tion expenses. With a 10-year time horizon, 
you should have time for the money to 
grow. Unfortunately, tax deduction for a 
529 Plan contribution will not likely offset 
the tax due on the capital gains of the sale. 

A third option requires looking at your 
whole fi nancial picture — not just this one 
asset. There may be money elsewhere that 
can be restructured to benefi t your fi nancial 
goals. If the rental property generates a 
profi t, the profi t could be invested monthly. 
In 10 years, you could have an investment 
nest egg and still own the property. At that 
point, you may consider borrowing against 
the house with a secured loan with a lower 
interest rate instead of an unsecured educa-
tion loan.

When you are counting on an illiquid 
asset to fund a future expense, you can 
benefi t from having a fi nancial adviser look 
at the whole picture, considering your tax 
situation and other assets that may be put to 
better use. 

William G. Lako, Jr., CFP®, is an Executive in 
Residence at Kennesaw State University’s Coles 
College of Business and a principal at Henssler 
Financial. Mr. Lako is a CERTIFIED FINANCIAL 

PLANNER™ professional.
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Cobb Young Professionals names 
2016 Next Generation Award winners
Staff reports

The Cobb Young Profession-
als, the Cobb Chamber of Com-
merce’s networking group for 
young professionals in their 20s 
and 30s, named the winners of the 
2016 Next Generation Award at 
the August First Monday Break-
fast on Aug. 8 — Caitlyn Cooper, 
lobbyist and political consultant 
at Excelsis Public Strategies; and 
Justin O’Dell, partner at O’Dell & 
O’Neal Attorneys.

The 2016 recipients were 
selected from a group of nom-
inees who are active within the 
community, essential to their 
profession and offer a unique 
perspective. Both winners demon-
strate the potential to be prom-
inent leaders within the Cobb 
community.

CAITLYN COOPER

With a reputation as a fund-
raiser, Cooper has managed 
numerous high profi le and suc-
cessful political campaigns at 
the state, county-wide and local 
levels. 

As a nationally trained foren-
sic interviewer, she has provided 
expert testimony in some of 
Georgia’s toughest child abuse 
cases and works cases in counties 
statewide. Her work in this fi eld 
has given her the ability to fi ght 
for women and children’s needs 
as a lobbyist under the Gold 
Dome.

The youngest ever presi-
dent-elect of the Rotary Club of 
Cobb County, Cooper recently 
received the Jimmy T. Ander-
son Rotarian of the Year award. 
She is involved with the Cobb 
Chamber as the 2016 Chair of the 
Marietta Area Council, a gradu-
ate of Leadership Cobb Class of 
2014 and a mentee in the 2014-15 
Cobb Young Professionals Next 

Generation Mentoring Program.
In 2010, she was named the 

youngest member to receive 
Georgia Trend’s 40 Under 40 
honor, and in 2014, was named a 
“Top 20 Under 40” by Cobb Life 
Magazine. As one of her nomina-
tors stated, she “brings a passion 
to her work that ignites those 
around her and inspires them to 
be their best selves.”

JUSTIN O’DELL

O’Dell started his own small 
law fi rm in 2013, which has 
doubled in size in less than three 
years under his leadership, and 
has earned a reputation as one 
of the “go-to lawyers” in Cobb 
County for various business 
probate and domestic litigation 
issues.

O’Dell’s community service 
is extensive and diverse. He will 
serve as incoming president of the 
Kiwanis Club of Marietta after 

serving as an active member for 
more than 15 years. He served 
as co-chairman for the SPLOST 
and Ed-SPLOST campaign in 
2014, is a founding member and 
board member for local nonprofi t 
Reconnecting Families since 2009 
and is a graduate of the Leader-
ship Cobb Class of 2007.

He is the recipient of the 2015 
Cobb Chamber of Commerce 
Chairman’s Award, recognized as 
a Georgia Super Lawyers “Rising 
Star” in 2013, 2014 and 2015. He 
was also named a “Top 20 Under 
40” by Cobb Life Magazine in 
2010. He has served as a weekly 
Sunday School teacher at Mariet-
ta First Baptist Church since 2006 
and also served on the Marietta 
First Baptist Board of Deacons 
since 2010.

♦ ♦ ♦
For more information, contact 

Maddie Nachtmann at 770-859-
2353 or MNachtmann@cobb-
chamber.org.

Atlanta JCB joins dealer network, announces open house
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COBB I OPTIMIST CLUB

Staff reports

The Smyrna 5K will be Labor Day, Sept. 
5 at 8 a.m., starting at Smyrna City Hall.

Proceeds from the race will go toward 
the various programs supported by the 
Smyrna Optimist Club and the Smyrna Pub-
lic Safety Foundation.

The Optimist Club has been a member 
of the Smyrna community for more than 
50 years with the purpose of developing 
optimism, promoting an active interest in 
good government and civic affairs, inspiring 
respect for law, promoting patriotism and 
aiding and encouraging the development of 
youth.

The SPSF was founded with a mission 
to encourage and strengthen the partnership 
between the community and its public safety 
personnel. It raises revenue to fund a variety 
of programs including — Shop with a Hero, 
Community Outreach programs and Annual 
Public Safety awards.

The T-shirt design was done by the 
Campbell High School Graphic Design 
Department.

Participants can register online at www.
Smyrna5K.itsyourrace.com/ or search 
ITSYourRace.com. Cost for the 5K/1K is 
$25 if pre-registered by Aug. 31 and $30 
afterward and on race day.

Smyrna 5K race will 
be on Labor Day

Staff reports

Marietta-based equip-
ment dealership Atlanta JCB 
announced that it has joined 
JCB’s North American dealer 
network. To celebrate its grand 
opening, Atlanta JCB will offer 
special discounts on all JCB 
equipment during the month of 
September. An open house will 
take place Sept. 23 from 10 
a.m. to 3 p.m. at the dealership, 
879 Pickens Industrial Drive in 
Marietta.

The free, event will feature 
catering by Rib Ranch, contests 
and prizes.   

Atlanta JCB now serves as 
North Georgia’s exclusive deal-
er for JCB agricultural and con-

struction equipment, including 
backhoe loaders, Loadall tele-
handlers, wheel loaders, rough 
terrain forklifts, excavators and 
the agricultural range of JCB 
material handling equipment. 
Atlanta JCB will also sell 
JCB’s innovative skid steers 
and compact track loaders with 
unique side-entry doors and a 
patented, single-arm Power-
Boom.

“I’ve worked in the equip-
ment industry for more than 20 
years now,” said Jim Freeman, 
CEO of Atlanta JCB. “I know 
the importance of offering 
top-quality equipment designed 
to help owners and operators 
accomplish more in less time. 
That’s why I’m so excited to 

be working with JCB. We hope 
everyone will join us at our 
open house on Sept. 23 and dis-
cover how JCB machines can 
help them be more comfortable 
and productive.” 

Atlanta JCB’s facility spans 
46,000 square-feet, including 
Georgia’s largest showroom 
and covered equipment dis-
plays as well as a large parts 
and service department. The 
company also offers custom 
fabrication services, enabling 
technicians to repair damaged 
parts on-site and three trucks 
dedicated to machine pick-up 
and delivery. 

“We’re confi dent that Atlan-
ta JCB’s dedicated, knowledge-
able staff will help us grow our 

customer base in North Geor-
gia,” said Shane Coates, JCB 
North America’s vice president 
of Region Sales. “We’re excit-
ed to be working with Atlanta 
JCB and look forward to work-
ing with them as they establish 
themselves as a premier dealer 
in the Atlanta market.” 

To RSVP for the open 
house, contact Larry or Jim at 
770-794-0500.

JCB is a privately-owned, 
global company that manu-
factures over 300 different 
machines from 22 plants on 
four continents including the 
United Kingdom, India, Brazil 
and the United States. 

For more information, visit 
www.atlantajcb.com.


